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(RPI % change over 12 months - all items
excluding mortgage interest payments)

Nov Dec Jan Feb Mar Apr May Jun Jul Aug Sep Oct
2009 2009 2010 2010 2010 2010 2010 2010 2010 2010 2010 2010INDICATORS

Bank of England Bank Base Rate on last day of mth 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50%

Moneyfacts Average Mortgage RateTM 4.96% 4.96% 5.04% 5.04% 5.04% 5.04% 5.04% 5.04% 5.04% 5.04% 5.04% -

LIBOR - 3 month INTERBANK 0.61% 0.61% 0.62% 0.64% 0.65% 0.68% 0.71% 0.73% 0.75% 0.73% 0.73% -

FTSE 100 on last day of month  (December 1983 = 1000) 5190.7 5412.9 5188.5 5354.5 5679.6 5553.3 5188.4 4916.9 5258.0 5225.2 5548.6 -

Consumer Prices Index  (CPI % change over 12 months) Source: ONS 1.9% 2.9% 3.5% 3.0% 3.4% 3.7% 3.4% 3.2% 3.1% 3.1% 3.1% -

Retail Prices Index (January 1987 = 100) Source: ONS 216.6 218.0 217.9 219.2 220.7 222.8 223.6 224.1 223.6 224.5 225.3 -

Inflation (RPI % change over 12 months) Source: ONS 0.3% 2.4% 3.7% 3.7% 4.4% 5.3% 5.1% 5.0% 4.8% 4.7% 4.6% -

Underlying Inflation 2.7% 3.8% 4.6% 4.2% 4.8% 5.4% 5.1% 5.0% 4.8% 4.7% 4.6% -

Average Weekly Earnings £445 £448 £435 £441 £475 £446 £448 £450 £450 £451* - -

Unemployment 5.0% 4.9% 5.0% 4.9% 4.8% 4.7% 4.6% 4.5% 4.5% 4.5% 4.5%* -

House Rebuilding Costs -3.5% -3.1% -1.8% -1.7% -1.0% -0.8% -1.3% -2.58% -0.63% 0.21% 1.14% -

House Price Index 536.0 541.3 535.7 537.2 543.1 552.7 547.6 538.5 544.8 546.6 529.6 -

% change over 12 months
Source: ABI / RICS
All Houses (January 1983 = 100)
Source: Halifax

on last day of month (SVR
for existing borrowers)

(FT closing rate on
last day of month)

(Seasonally adjusted - UK)
Source: ONS * Provisional

Whole economy GB. Seasonally adjusted.
Inc bonuses, exc arrears. Source: ONS * Prov

easing must be weighed against 
the potential benefits of 
non-conventional policies.
Link: www.federalreserve.gov
Next Release: 2 November

TOKYO
The Bank of

Japan voted
unanimously to lower and keep the
uncollateralised overnight call
rate at around 0 to 0.10%.
Signalling a return to quantitative
easing, the Bank also announced a
comprehensive monetary easing
programme that included
“examining establishing” a 
$60 billion programme for
purchasing securities.

By purchasing long-term
government and corporate bonds
with a remaining maturity of
about one to two years the Bank
aims to encourage the decline in
longer-term interest rates and risk
premiums.
Link: www.boj.or.jp/en
Next Release: 5 November

continued on page 4
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The Bank of
England’s Monetary
Policy Committee

voted by an 8-to-1 majority to
keep the base rate on hold at
0.50%, and by a 7-to-2 majority
to maintain the size of the asset
purchase programme at £200
billion. The Bank of England is
now split three ways over policy.
Whilst the majority wish to see no
change, one member still wants to
see rates rise to 0.75%, and one
member voted for a resumption of
the bank’s main stimulus policy of
quantitative easing (QE) by way
of a further £50 million boost. It
was indicated, however, that most
MPC members did consider that
QE policy change may be needed
in the near future.
Link: www.bankofengland.co.uk
Next Release: 4 November

FRANKFURT
The European

Central Bank kept the main
refinancing rate on hold at
1.00%. Monetary analysis has
confirmed to the Governing
Council that inflationary pressures
over the medium term remain
contained. Although they expect
price stability to be maintained
over the medium term,
inflationary expectations remain

firmly anchored in line with the
aim of keeping the rate close to
2%. Whilst the positive
underlying momentum of the
recovery in the euro area remains
in place, economic activity is
expected to be dampened by the
process of balance sheet
adjustment in various sectors.
Link: www.ecb.int
Next Release: 4 November  

NEW YORK
With no meeting

since our last
publication, the US Federal
Reserve federal funds rate
remained at a target range of 0 to
0.25%. During a Conference
speech discussing Monetary
Policy Objectives and Tools in a
Low-Inflation Environment, US
Federal Reserve Chairman Ben
Bernanke announced that the
Federal Reserve was prepared to
provide additional “economic
accomodation” to support
economic recovery. Mr Bernanke
did, however, note that the
possible costs of quantitative

WORLD RATES

BASE RATES - EUROZONE

Testing times for
IFAs.....or is it?
By Sylvia Waycot

The RDR debate exploded after Financial
Secretary Mark Hoban called for higher
qualifications whilst alleging current
minimum requirements are “the
equivalent of shift management at
McDonalds”. In response, Conservative
M.P Harriet Baldwin has argued that long
experienced advisors “should not sit
further exams”. 

Passing a driving test is a minimum
standard of competence. Only driving
experience provides full competence.
Baldwin’s call for ‘grandfathering’ in long
established experienced IFAs is wholly
justified, but one wouldn’t get on a bus
unless assured that the driver additionally
held a public service vehicle licence.

The CeFA is an entry examination.
Further self-development can already be
achieved through ‘The Advanced
Diploma in Financial Planning’. The PSF
website states that almost 2,100 financial
advisers are now proud holders of the
coveted ‘Chartered Financial Planner’
title while over 290 financial planning
firms can distinguish themselves after
being awarded corporate chartered status.
Surely the introduction of any new exams
and/or retesting isn’t necessary? 

On the London Underground there are
campaign posters promoting the fact that
"99% of youngsters are not involved in
violent crime". I am not advocating a
similar campaign that "99% of IFAs are
not responsible for the incompetence of
the few". The most effective way of
eliminating negative public perceptions is
to raise public awareness of the existing
progression so that practitioners are
encouraged up the self development
ladder by commercial rather than
unnecessary and costly regulatory
pressures? Baldwin’s argument that
advisers “should instead be able to list
their existing qualifications on their
business cards, and leave it up to the
consumer to decide” then has validity. 

Any suggestion that long experienced
IFAs need to take entirely new exams
achieves nothing except undermine public
confidence in the entire profession. 
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“Moreover – as we saw earlier - the mortgage
market is now predominantly about remortgaging.
The implications for home buyers and remortgagers
are vastly different. If a home buyer were able to
borrow £10,000 less, this may have impacted upon
their choice of property or even their decision to
buy, whereas if the same applied to a remortgager,
they still have a home but just would not have been
able to withdraw as much equity - which doesn’t
impact on the housing market save to the extent that
they are using it for a buy-to-let deposit, for
example.

“There has also been a suggestion that we will
create ‘mortgage prisoners’, trapping people and
leaving them with few choices. People are of course
already trapped because of market contraction -
although happily the majority are currently better off
on the lender’s SVR. We estimate that market
contraction has already impacted on over two
million borrowers - borrowers who are impacted
now, before we have made any changes. We do of
course recognise that our proposals will have an
impact on the market and we’ll be discussing this
and the need for transitional arrangements in the
November consultation paper (CP).”

The CML response
In fact, the CML research - published a few weeks
earlier - had fully acknowledged that some
mortgages would have been granted, albeit on
different terms or assessed in diffferent ways. We
said:

“As the FSA highlights…the fact that some
mortgages that were granted fell above a certain

We genuinely want the outcomes that the FSA does -
a flexible market that works well for consumers and
is sustainable for all participants. We were very
careful to ensure that our analysis took account of the
fact that some borrowers’ needs would still have been
served with a smaller loan or different methods of
income verification. We want to help, not hinder, the
FSA in achieving these outcomes in a practical way.

Difference of opinion
The difference of view seems to arise from a
misalignment of what the regulator and market
participants believe would happen if affordability
rules were set in such a way that many people, if
they qualified at all, would only qualify for
significantly smaller mortgages than the ones they
actually obtained.

Here is what the FSA recently said about our
assessment that around half of mortgages granted
between Q1 2005 and Q1 2009 would not have
passed the cumulative requirements of the MMR
proposals:

“Frankly, a number of assumptions about the final
MMR policy requirements have been made in
making that assessment. We have not decided on
our firm policy proposals and so it is a bit premature
to be judging the outcome. The really crucial point,
however, is that an assumption has been made that
if a mortgage is affected by any of our changes it is
not granted at all. In most cases, however, the
impact would be a change in the terms of the
mortgage available (e.g. higher deposit, higher
repayment levels) and not the refusal of any
mortgage at all. 

Sue Anderson explains that one impact of the proposed responsible lending rules may be 
that a large number of people will only be able to get smaller mortgages than they need, if they
can get a mortgage at all

A question of

We recently published an assessment of what the
cumulative impact of the FSA’s responsible lending
proposals might have been if they had existed in the
past. Broadly, this suggested that a large proportion
- perhaps half - of all loans taken out between the
beginning of 2005 and the beginning of 2009 would
have been affected. But this analysis has recently
been brushed aside in an FSA speech as an
exaggeration. This is a pity.

CML
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Sue Anderson is Head of
Member and External
Relations, Council of
Mortgage Lenders (CML).
In her present and previous
role at the Building
Societies Association, Sue
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Abbey (Santander) N/A 75% 75% £2499 £25K No limit £5m £100K 75 Rental and earned No F N/A

(Great Britain & Northern Ireland)

Alliance & Leicester Abbey (Santander) direct products also available via Alliance & Leicester

Bank of China (UK) 4.00% 65% 65% £1,495 to £2595 - 10 £1m £50K 65 Rental and earned Yes

Bank of Ireland (NI) N/A 75% 75% 1.5% of advance £25K 5 £2m £40K Neg Rental No F N/A

BM Solutions * 4.35% for 1 year 75% 75% 3% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes F, V 0.30% to 0.36% of advance (min £200, 

4.10% for 2 years 60% 60% 3% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes max £5K)

4.60% for 2 years 75% 75% 2.75% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes

Buckinghamshire BS 5.75% 65% 65% £995 £40K No limit £500K Neg Neg Rental Yes F 0.35% of advance (max £1K)

Cheltenham & Gloucester 4.20% to 31.5.12 60% 60% 3% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes F, R, V Advances over £25K - 0.50% of advance.

4.70% to 31.5.12 75% 75% 2.75% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes Products shown for intermediary business

only. Direct products also available

Cambridge BS 3.99% for 2 years 70% 70% 3.5% of advance £20K 5 £2.5m Neg Neg Rental Yes F Min £150, max £3.5K

Clydesdale Bank N/A 80% 80% £999 £25K 3 Neg Neg Neg Earned or rental Yes F N/A

Coventry BS 4.49% 60% 60% £1,050 £25K 3 £1m Neg 85 Rental No F, R N/A

4.75% 70% 70% £1,050 £25K 3 £1m Neg 85 Rental No

Cumberland BS 01228 403135 4.79% for 3 years 70% 70% 2.5% of advance £30K 4 £1m £70K Neg Rental plus earned Yes N/A

Ecology BS 5.15% 70% N/A £350 £15K 4 £2.4m £25K Neg Rental Yes -

Exclusive Connections * Currently no products available

First Trust Bank (NI) 4.50% 75% 75% 1% of adv (min £999) Neg 1 £300K £60K 65 Earned Yes -

Godiva Mortgages * 4.49% 60% 60% £1,050 £25K 3 £1m Neg 85 Rental No F, R -

4.75% 70% 70% £1,050 £25K 3 £1m Neg 85 Rental No

Holmesdale BS 5.54% 70% 70% £495 £26K 5 Neg Neg Neg Rental plus earned Yes 0.25% of advance (max £1250) 

HSBC (Great Britain) 5.49% 60% 60% £1,499 to £1,999 £25K No limit £1m Neg Neg Rental Yes F N/A. Premier a/c must be held/opened

Leeds BS 0800 072 5726 5.79% 60% 60% £1,549 £25K 4 £1.25m £50K Neg Rental No F 0.25% of advance (min £125)

Lloyds TSB Scotland 4.20% to 31.5.12 60% 60% 3% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes F, V Refer to lender. Products shown for

0131 260 0413 4.70% to 31.5.12 75% 75% 2.75% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes intermediariesonly. Direct products also 

available

Loughborough BS 4.99% 70% 70% £999 £25K 4 £500K Neg Neg Rental No N/A

01509 631950 5.49% 70% 70% £250 £1K 4 £500K Neg Neg Rental No

(Lending area restricted)

Manchester BS N/A 70% 70% £999 £50K 4 £1m £125K 70 Rental No F 0.30% to 0.50% of advance 

Mansfield BS 5.09% (0.50% discount) for 2 years) 65% 65% £999 £35K 5 £500K £47K Neg Rental Yes N/A

(Lending area restricted)

National Counties BS 5.44% 60% 60% £995 £30K No limit Neg £125K Neg Rental Yes SC SVR - 0.10% of adv (min £100, max £250)

NatWest International Personal 3.74% to 31.1.12 60% 60% 1% of advance £100K 10 Neg £62.5K 65 Rental Yes F 50% of arrangement fee. All products 

Banking Service 01624 632322 3.89% to 31.1.12 65% 65% 1% of advance £100K 10 Neg £62.5K 65 Rental Yes for expatriates and foreign nationals only

(Great Britain & Northern Ireland)

NatWest Mortgage Services 4.99% to 29.2.12 75% 75% £1,999 £25K 10 £3.5m £25K Neg Rental Yes V N/A

Newbury Mortgage Services 5.25% 75% 75% Min £750 £50K 5 Neg £50K Neg Rental Yes 0.25% of advance (min £125)        

01635 555777 (Lending area restricted)

Northern Bank (NI) 4.35% 70% 70% £799 £10K 5 £1m Neg Neg Rental and/or earned Yes F N/A

4.75% 70% 70% £799 £30K 5 £1m Neg Neg Rental and/or earned Yes

Northern Rock N/A 70% 70% Max 2.5% of adv £20K 10 £3m £40K 75 Rental Yes F 0.50% of advance

Nottingham BS  0115 956 4404 6.54% 65% 65% £1,495 £30K 10 £1.5m £70K 75 Rental No V 0.35% of advance (min £200, max £1.5K)

Pink Home Loans *

funded by Principality BS 3.99% to 31.3.12 60% 60% 2% of advance £25K 10 £1m £50K 69 Rental Yes 0.325% of advance (max £2K)

Platform * (Great Britain) N/A 65% 60% £1,495 £25K 3 £1m £50K 70 Rental No F 0.45% of advance (max £2,250)

Bridging finance made easy
call the New Business Team at                     on 0844 800 3208
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Opportunities to benefit from:

4 High quality editorial written by experts

4 Your message linked with our reputation for quality and value

4 a range of options to ensure you reach relevant readers in a way that suits your needs

4 Our speacialist focus ensures your advertisment will be relevant and meaningful for
the reader

Benefit from our experience:

4 Our blend of journalistic comment and expert knowledge is read in-depth and
therefore kept longer

4 Our invaluable research is sought after by readers who refer to moneyfacts on a
daily basis*

4 moneyfacts magazines are not only read, but are used as a part of the adviser’s
decision process 

4 Our product surveys command industry respect

4 Our unrivalled product coverage is the envy of all

*Reader survey 2009/10 

A word about
Moneyfacts

“Moneyfacts has been the

choice of the intermediary 

for 23 years. It is the leading

specialist monthly finance

magazine providing the day-

to-day data that

intermediaries rely on 

for decision making. 

The Moneyfacts name is

universally known within the

world of personal finance by

providers, intermediaries and

the media for reliability and

accuracy ‘beyond doubt,’

packaged independently of

influence. In other words, 

if we say it, it must be 

true. Just ask anyone in

personal finance!”

Sylvia Waycot

publishing director
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MONTH’S 
ISSUE

(RPI % change over 12 months - all items
excluding mortgage interest payments)

Nov Dec Jan Feb Mar Apr May Jun Jul Aug Sep Oct
2009 2009 2010 2010 2010 2010 2010 2010 2010 2010 2010 2010INDICATORS

Bank of England Bank Base Rate on last day of mth 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50% 0.50%

Moneyfacts Average Mortgage RateTM 4.96% 4.96% 5.04% 5.04% 5.04% 5.04% 5.04% 5.04% 5.04% 5.04% 5.04% -

LIBOR - 3 month INTERBANK 0.61% 0.61% 0.62% 0.64% 0.65% 0.68% 0.71% 0.73% 0.75% 0.73% 0.73% -

FTSE 100 on last day of month  (December 1983 = 1000) 5190.7 5412.9 5188.5 5354.5 5679.6 5553.3 5188.4 4916.9 5258.0 5225.2 5548.6 -

Consumer Prices Index  (CPI % change over 12 months) Source: ONS 1.9% 2.9% 3.5% 3.0% 3.4% 3.7% 3.4% 3.2% 3.1% 3.1% 3.1% -

Retail Prices Index (January 1987 = 100) Source: ONS 216.6 218.0 217.9 219.2 220.7 222.8 223.6 224.1 223.6 224.5 225.3 -

Inflation (RPI % change over 12 months) Source: ONS 0.3% 2.4% 3.7% 3.7% 4.4% 5.3% 5.1% 5.0% 4.8% 4.7% 4.6% -

Underlying Inflation 2.7% 3.8% 4.6% 4.2% 4.8% 5.4% 5.1% 5.0% 4.8% 4.7% 4.6% -

Average Weekly Earnings £445 £448 £435 £441 £475 £446 £448 £450 £450 £451* - -

Unemployment 5.0% 4.9% 5.0% 4.9% 4.8% 4.7% 4.6% 4.5% 4.5% 4.5% 4.5%* -

House Rebuilding Costs -3.5% -3.1% -1.8% -1.7% -1.0% -0.8% -1.3% -2.58% -0.63% 0.21% 1.14% -

House Price Index 536.0 541.3 535.7 537.2 543.1 552.7 547.6 538.5 544.8 546.6 529.6 -

% change over 12 months
Source: ABI / RICS
All Houses (January 1983 = 100)
Source: Halifax

on last day of month (SVR
for existing borrowers)

(FT closing rate on
last day of month)

(Seasonally adjusted - UK)
Source: ONS * Provisional

Whole economy GB. Seasonally adjusted.
Inc bonuses, exc arrears. Source: ONS * Prov

easing must be weighed against 
the potential benefits of 
non-conventional policies.
Link: www.federalreserve.gov
Next Release: 2 November

TOKYO
The Bank of

Japan voted
unanimously to lower and keep the
uncollateralised overnight call
rate at around 0 to 0.10%.
Signalling a return to quantitative
easing, the Bank also announced a
comprehensive monetary easing
programme that included
“examining establishing” a 
$60 billion programme for
purchasing securities.

By purchasing long-term
government and corporate bonds
with a remaining maturity of
about one to two years the Bank
aims to encourage the decline in
longer-term interest rates and risk
premiums.
Link: www.boj.or.jp/en
Next Release: 5 November
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The Bank of
England’s Monetary
Policy Committee

voted by an 8-to-1 majority to
keep the base rate on hold at
0.50%, and by a 7-to-2 majority
to maintain the size of the asset
purchase programme at £200
billion. The Bank of England is
now split three ways over policy.
Whilst the majority wish to see no
change, one member still wants to
see rates rise to 0.75%, and one
member voted for a resumption of
the bank’s main stimulus policy of
quantitative easing (QE) by way
of a further £50 million boost. It
was indicated, however, that most
MPC members did consider that
QE policy change may be needed
in the near future.
Link: www.bankofengland.co.uk
Next Release: 4 November

FRANKFURT
The European

Central Bank kept the main
refinancing rate on hold at
1.00%. Monetary analysis has
confirmed to the Governing
Council that inflationary pressures
over the medium term remain
contained. Although they expect
price stability to be maintained
over the medium term,
inflationary expectations remain

firmly anchored in line with the
aim of keeping the rate close to
2%. Whilst the positive
underlying momentum of the
recovery in the euro area remains
in place, economic activity is
expected to be dampened by the
process of balance sheet
adjustment in various sectors.
Link: www.ecb.int
Next Release: 4 November  

NEW YORK
With no meeting

since our last
publication, the US Federal
Reserve federal funds rate
remained at a target range of 0 to
0.25%. During a Conference
speech discussing Monetary
Policy Objectives and Tools in a
Low-Inflation Environment, US
Federal Reserve Chairman Ben
Bernanke announced that the
Federal Reserve was prepared to
provide additional “economic
accomodation” to support
economic recovery. Mr Bernanke
did, however, note that the
possible costs of quantitative
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Testing times for
IFAs.....or is it?
By Sylvia Waycot

The RDR debate exploded after Financial
Secretary Mark Hoban called for higher
qualifications whilst alleging current
minimum requirements are “the
equivalent of shift management at
McDonalds”. In response, Conservative
M.P Harriet Baldwin has argued that long
experienced advisors “should not sit
further exams”. 

Passing a driving test is a minimum
standard of competence. Only driving
experience provides full competence.
Baldwin’s call for ‘grandfathering’ in long
established experienced IFAs is wholly
justified, but one wouldn’t get on a bus
unless assured that the driver additionally
held a public service vehicle licence.

The CeFA is an entry examination.
Further self-development can already be
achieved through ‘The Advanced
Diploma in Financial Planning’. The PSF
website states that almost 2,100 financial
advisers are now proud holders of the
coveted ‘Chartered Financial Planner’
title while over 290 financial planning
firms can distinguish themselves after
being awarded corporate chartered status.
Surely the introduction of any new exams
and/or retesting isn’t necessary? 

On the London Underground there are
campaign posters promoting the fact that
"99% of youngsters are not involved in
violent crime". I am not advocating a
similar campaign that "99% of IFAs are
not responsible for the incompetence of
the few". The most effective way of
eliminating negative public perceptions is
to raise public awareness of the existing
progression so that practitioners are
encouraged up the self development
ladder by commercial rather than
unnecessary and costly regulatory
pressures? Baldwin’s argument that
advisers “should instead be able to list
their existing qualifications on their
business cards, and leave it up to the
consumer to decide” then has validity. 

Any suggestion that long experienced
IFAs need to take entirely new exams
achieves nothing except undermine public
confidence in the entire profession. 
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“Moreover – as we saw earlier - the mortgage
market is now predominantly about remortgaging.
The implications for home buyers and remortgagers
are vastly different. If a home buyer were able to
borrow £10,000 less, this may have impacted upon
their choice of property or even their decision to
buy, whereas if the same applied to a remortgager,
they still have a home but just would not have been
able to withdraw as much equity - which doesn’t
impact on the housing market save to the extent that
they are using it for a buy-to-let deposit, for
example.

“There has also been a suggestion that we will
create ‘mortgage prisoners’, trapping people and
leaving them with few choices. People are of course
already trapped because of market contraction -
although happily the majority are currently better off
on the lender’s SVR. We estimate that market
contraction has already impacted on over two
million borrowers - borrowers who are impacted
now, before we have made any changes. We do of
course recognise that our proposals will have an
impact on the market and we’ll be discussing this
and the need for transitional arrangements in the
November consultation paper (CP).”

The CML response
In fact, the CML research - published a few weeks
earlier - had fully acknowledged that some
mortgages would have been granted, albeit on
different terms or assessed in diffferent ways. We
said:

“As the FSA highlights…the fact that some
mortgages that were granted fell above a certain

We genuinely want the outcomes that the FSA does -
a flexible market that works well for consumers and
is sustainable for all participants. We were very
careful to ensure that our analysis took account of the
fact that some borrowers’ needs would still have been
served with a smaller loan or different methods of
income verification. We want to help, not hinder, the
FSA in achieving these outcomes in a practical way.

Difference of opinion
The difference of view seems to arise from a
misalignment of what the regulator and market
participants believe would happen if affordability
rules were set in such a way that many people, if
they qualified at all, would only qualify for
significantly smaller mortgages than the ones they
actually obtained.

Here is what the FSA recently said about our
assessment that around half of mortgages granted
between Q1 2005 and Q1 2009 would not have
passed the cumulative requirements of the MMR
proposals:

“Frankly, a number of assumptions about the final
MMR policy requirements have been made in
making that assessment. We have not decided on
our firm policy proposals and so it is a bit premature
to be judging the outcome. The really crucial point,
however, is that an assumption has been made that
if a mortgage is affected by any of our changes it is
not granted at all. In most cases, however, the
impact would be a change in the terms of the
mortgage available (e.g. higher deposit, higher
repayment levels) and not the refusal of any
mortgage at all. 

Sue Anderson explains that one impact of the proposed responsible lending rules may be 
that a large number of people will only be able to get smaller mortgages than they need, if they
can get a mortgage at all

A question of

We recently published an assessment of what the
cumulative impact of the FSA’s responsible lending
proposals might have been if they had existed in the
past. Broadly, this suggested that a large proportion
- perhaps half - of all loans taken out between the
beginning of 2005 and the beginning of 2009 would
have been affected. But this analysis has recently
been brushed aside in an FSA speech as an
exaggeration. This is a pity.

CML
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AUTHOR
Sue Anderson is Head of
Member and External
Relations, Council of
Mortgage Lenders (CML).
In her present and previous
role at the Building
Societies Association, Sue
has worked on developing
and communicating the
industry’s self-regulatory
Mortgage Code and the
transition to statutory
mortgage regulation. 
She regularly represents
the CML on TV, radio and
in print
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BUY-TO
-LET

Abbey (Santander) N/A 75% 75% £2499 £25K No limit £5m £100K 75 Rental and earned No F N/A

(Great Britain & Northern Ireland)

Alliance & Leicester Abbey (Santander) direct products also available via Alliance & Leicester

Bank of China (UK) 4.00% 65% 65% £1,495 to £2595 - 10 £1m £50K 65 Rental and earned Yes

Bank of Ireland (NI) N/A 75% 75% 1.5% of advance £25K 5 £2m £40K Neg Rental No F N/A

BM Solutions * 4.35% for 1 year 75% 75% 3% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes F, V 0.30% to 0.36% of advance (min £200, 

4.10% for 2 years 60% 60% 3% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes max £5K)

4.60% for 2 years 75% 75% 2.75% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes

Buckinghamshire BS 5.75% 65% 65% £995 £40K No limit £500K Neg Neg Rental Yes F 0.35% of advance (max £1K)

Cheltenham & Gloucester 4.20% to 31.5.12 60% 60% 3% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes F, R, V Advances over £25K - 0.50% of advance.

4.70% to 31.5.12 75% 75% 2.75% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes Products shown for intermediary business

only. Direct products also available

Cambridge BS 3.99% for 2 years 70% 70% 3.5% of advance £20K 5 £2.5m Neg Neg Rental Yes F Min £150, max £3.5K

Clydesdale Bank N/A 80% 80% £999 £25K 3 Neg Neg Neg Earned or rental Yes F N/A

Coventry BS 4.49% 60% 60% £1,050 £25K 3 £1m Neg 85 Rental No F, R N/A

4.75% 70% 70% £1,050 £25K 3 £1m Neg 85 Rental No

Cumberland BS 01228 403135 4.79% for 3 years 70% 70% 2.5% of advance £30K 4 £1m £70K Neg Rental plus earned Yes N/A

Ecology BS 5.15% 70% N/A £350 £15K 4 £2.4m £25K Neg Rental Yes -

Exclusive Connections * Currently no products available

First Trust Bank (NI) 4.50% 75% 75% 1% of adv (min £999) Neg 1 £300K £60K 65 Earned Yes -

Godiva Mortgages * 4.49% 60% 60% £1,050 £25K 3 £1m Neg 85 Rental No F, R -

4.75% 70% 70% £1,050 £25K 3 £1m Neg 85 Rental No

Holmesdale BS 5.54% 70% 70% £495 £26K 5 Neg Neg Neg Rental plus earned Yes 0.25% of advance (max £1250) 

HSBC (Great Britain) 5.49% 60% 60% £1,499 to £1,999 £25K No limit £1m Neg Neg Rental Yes F N/A. Premier a/c must be held/opened

Leeds BS 0800 072 5726 5.79% 60% 60% £1,549 £25K 4 £1.25m £50K Neg Rental No F 0.25% of advance (min £125)

Lloyds TSB Scotland 4.20% to 31.5.12 60% 60% 3% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes F, V Refer to lender. Products shown for

0131 260 0413 4.70% to 31.5.12 75% 75% 2.75% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes intermediariesonly. Direct products also 

available

Loughborough BS 4.99% 70% 70% £999 £25K 4 £500K Neg Neg Rental No N/A

01509 631950 5.49% 70% 70% £250 £1K 4 £500K Neg Neg Rental No

(Lending area restricted)

Manchester BS N/A 70% 70% £999 £50K 4 £1m £125K 70 Rental No F 0.30% to 0.50% of advance 

Mansfield BS 5.09% (0.50% discount) for 2 years) 65% 65% £999 £35K 5 £500K £47K Neg Rental Yes N/A

(Lending area restricted)

National Counties BS 5.44% 60% 60% £995 £30K No limit Neg £125K Neg Rental Yes SC SVR - 0.10% of adv (min £100, max £250)

NatWest International Personal 3.74% to 31.1.12 60% 60% 1% of advance £100K 10 Neg £62.5K 65 Rental Yes F 50% of arrangement fee. All products 

Banking Service 01624 632322 3.89% to 31.1.12 65% 65% 1% of advance £100K 10 Neg £62.5K 65 Rental Yes for expatriates and foreign nationals only

(Great Britain & Northern Ireland)

NatWest Mortgage Services 4.99% to 29.2.12 75% 75% £1,999 £25K 10 £3.5m £25K Neg Rental Yes V N/A

Newbury Mortgage Services 5.25% 75% 75% Min £750 £50K 5 Neg £50K Neg Rental Yes 0.25% of advance (min £125)        

01635 555777 (Lending area restricted)

Northern Bank (NI) 4.35% 70% 70% £799 £10K 5 £1m Neg Neg Rental and/or earned Yes F N/A

4.75% 70% 70% £799 £30K 5 £1m Neg Neg Rental and/or earned Yes

Northern Rock N/A 70% 70% Max 2.5% of adv £20K 10 £3m £40K 75 Rental Yes F 0.50% of advance

Nottingham BS  0115 956 4404 6.54% 65% 65% £1,495 £30K 10 £1.5m £70K 75 Rental No V 0.35% of advance (min £200, max £1.5K)

Pink Home Loans *

funded by Principality BS 3.99% to 31.3.12 60% 60% 2% of advance £25K 10 £1m £50K 69 Rental Yes 0.325% of advance (max £2K)

Platform * (Great Britain) N/A 65% 60% £1,495 £25K 3 £1m £50K 70 Rental No F 0.45% of advance (max £2,250)

Bridging finance made easy
call the New Business Team at                     on 0844 800 3208
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“My ‘bible’ of facts during home and
workplace visits” 
Brenda Bethell, managing director, Retirement planning Ltd

Not only display...  in addition to our display advertising we offer:

Supplements
a series of educational supplements based on regulation and product knowledge aimed
at intermediaries. These supplements offer the chance to demonstrate understanding
of the intermediaries’ professional needs and help them to grow their businesses.

The following supplements will be published in 2011
• mppi Quarter1
• Overseas mortgages Quarter2
• mortgages for unusual properties Quarter3

Two-sided editorial inserts
demonstrate expertise on a given subject with a two-sided editorial insert. This allows
your message to stand out for our readership of intermediaries, regardless of pre-
planned feature lists.

Broker directory
designed to be a portable working tool, our broker directories provide instant
access to detailed data about a given subject. previous broker directories have
included: Tax & benefits, Offshore banking and Residential mortgages.

Pocket sized tax table  
carried in the intermediaries’ pockets, our tax table is always on hand - and
constantly referred to.

Call Christine to discuss ways to help you promote
your campaigns to thousands of intermediaries
christine Taylor 01603 476857  email: ctaylor@moneyfacts.co.uk

3

The moneyfacts awards are presented at
a daytime awards ceremony which is one
of the highlights of the personal finance
industry calendar. Rigorous product
monitoring is carried out throughout the
preceding year and the intermediary
community is also consulted for their
feedback. The ceremony is the pinnacle
of the year's product and service
advocacy.

• Tables can be purchased year round –
email ctaylor@moneyfacts.co.uk for
information.

• intermediary voting is open during
January and February each year

• Shortlists are announced at the end of
march/beginning of april each year

• The awards ceremony is early June 
(10 June 2011)

Licences for awards logos available for
purchase after the awards ceremony 

Moneyfacts Awards

mailto:ctaylor@moneyfacts.co.uk
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Display advertising rates

Rates 1 3 6 9 12

Full page colour £2,860 £2,574 £2,288 £2,002 £1,859

Inside front cover £3,320 £2,988 £2,656 £2,324 £2,158

Outside back cover £3,400 £3,060 £2,656 £2,380 £2,210

Inside back cover £3,320 £2,988 £2,656 £2,324 £2,158

Half page £1,400 £1,250 £1.100 £950 £800

Quarter page £800 £675 £575 £495 £450

Bookend £800 £675 £575 £495 £450

Strip on editorial pages £682 £613 £545 £477 £443
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To find out more about our personal service

and deposit accounts, which regularly appear in

the 'Best Buy' tables, visit our website today.

www.utbank.co.uk
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BUY-TO
-LET

Abbey (Santander) N/A 75% 75% £2499 £25K No limit £5m £100K 75 Rental and earned No F N/A

(Great Britain & Northern Ireland)

Alliance & Leicester Abbey (Santander) direct products also available via Alliance & Leicester

Bank of China (UK) 4.00% 65% 65% £1,495 to £2595 - 10 £1m £50K 65 Rental and earned Yes

Bank of Ireland (NI) N/A 75% 75% 1.5% of advance £25K 5 £2m £40K Neg Rental No F N/A

BM Solutions * 4.35% for 1 year 75% 75% 3% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes F, V 0.30% to 0.36% of advance (min £200, 

4.10% for 2 years 60% 60% 3% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes max £5K)

4.60% for 2 years 75% 75% 2.75% of adv + £275 £25K 9 £3m £40K 75 Earned or rental Yes

Buckinghamshire BS 5.75% 65% 65% £995 £40K No limit £500K Neg Neg Rental Yes F 0.35% of advance (max £1K)

Cheltenham & Gloucester 4.20% to 31.5.12 60% 60% 3% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes F, R, V Advances over £25K - 0.50% of advance.

4.70% to 31.5.12 75% 75% 2.75% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes Products shown for intermediary business

only. Direct products also available

Cambridge BS 3.99% for 2 years 70% 70% 3.5% of advance £20K 5 £2.5m Neg Neg Rental Yes F Min £150, max £3.5K

Clydesdale Bank N/A 80% 80% £999 £25K 3 Neg Neg Neg Earned or rental Yes F N/A

Coventry BS 4.49% 60% 60% £1,050 £25K 3 £1m Neg 85 Rental No F, R N/A

4.75% 70% 70% £1,050 £25K 3 £1m Neg 85 Rental No

Cumberland BS 01228 403135 4.79% for 3 years 70% 70% 2.5% of advance £30K 4 £1m £70K Neg Rental plus earned Yes N/A

Ecology BS 5.15% 70% N/A £350 £15K 4 £2.4m £25K Neg Rental Yes -

Exclusive Connections * Currently no products available

First Trust Bank (NI) 4.50% 75% 75% 1% of adv (min £999) Neg 1 £300K £60K 65 Earned Yes -

Godiva Mortgages * 4.49% 60% 60% £1,050 £25K 3 £1m Neg 85 Rental No F, R -

4.75% 70% 70% £1,050 £25K 3 £1m Neg 85 Rental No

Holmesdale BS 5.54% 70% 70% £495 £26K 5 Neg Neg Neg Rental plus earned Yes 0.25% of advance (max £1250) 

HSBC (Great Britain) 5.49% 60% 60% £1,499 to £1,999 £25K No limit £1m Neg Neg Rental Yes F N/A. Premier a/c must be held/opened

Leeds BS 0800 072 5726 5.79% 60% 60% £1,549 £25K 4 £1.25m £50K Neg Rental No F 0.25% of advance (min £125)

Lloyds TSB Scotland 4.20% to 31.5.12 60% 60% 3% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes F, V Refer to lender. Products shown for

0131 260 0413 4.70% to 31.5.12 75% 75% 2.75% of adv + £99 £5K 9 £3m Neg 75 Rental and/or earned Yes intermediariesonly. Direct products also 

available

Loughborough BS 4.99% 70% 70% £999 £25K 4 £500K Neg Neg Rental No N/A

01509 631950 5.49% 70% 70% £250 £1K 4 £500K Neg Neg Rental No

(Lending area restricted)

Manchester BS N/A 70% 70% £999 £50K 4 £1m £125K 70 Rental No F 0.30% to 0.50% of advance 

Mansfield BS 5.09% (0.50% discount) for 2 years) 65% 65% £999 £35K 5 £500K £47K Neg Rental Yes N/A

(Lending area restricted)

National Counties BS 5.44% 60% 60% £995 £30K No limit Neg £125K Neg Rental Yes SC SVR - 0.10% of adv (min £100, max £250)

NatWest International Personal 3.74% to 31.1.12 60% 60% 1% of advance £100K 10 Neg £62.5K 65 Rental Yes F 50% of arrangement fee. All products 

Banking Service 01624 632322 3.89% to 31.1.12 65% 65% 1% of advance £100K 10 Neg £62.5K 65 Rental Yes for expatriates and foreign nationals only

(Great Britain & Northern Ireland)

NatWest Mortgage Services 4.99% to 29.2.12 75% 75% £1,999 £25K 10 £3.5m £25K Neg Rental Yes V N/A

Newbury Mortgage Services 5.25% 75% 75% Min £750 £50K 5 Neg £50K Neg Rental Yes 0.25% of advance (min £125)        

01635 555777 (Lending area restricted)

Northern Bank (NI) 4.35% 70% 70% £799 £10K 5 £1m Neg Neg Rental and/or earned Yes F N/A

4.75% 70% 70% £799 £30K 5 £1m Neg Neg Rental and/or earned Yes

Northern Rock N/A 70% 70% Max 2.5% of adv £20K 10 £3m £40K 75 Rental Yes F 0.50% of advance

Nottingham BS  0115 956 4404 6.54% 65% 65% £1,495 £30K 10 £1.5m £70K 75 Rental No V 0.35% of advance (min £200, max £1.5K)

Pink Home Loans *

funded by Principality BS 3.99% to 31.3.12 60% 60% 2% of advance £25K 10 £1m £50K 69 Rental Yes 0.325% of advance (max £2K)

Platform * (Great Britain) N/A 65% 60% £1,495 £25K 3 £1m £50K 70 Rental No F 0.45% of advance (max £2,250)

Bridging finance made easy
call the New Business Team at                     on 0844 800 3208

“ The magazine is essential in a fluid market – Moneyfacts

keep me ahead of the field ”
daniel Lumm, Francis clark financial planning

Pre-paid display advertising rates
Rates 1 3 6 9 12

Full page colour £2,860 £2,315 £2,060 £1,700 £1,490

Inside front cover £3,320 £2,690 £2,390 £1,975 £1,725

Outside back cover £3,400 £2,755 £2,390 £2,025 £1,770

Inside back cover £3,320 £2,690 £2,390 £1,975 £1,725

Strip on editorial pages £682 £550 £490 £405 £355

agency commission 10%

Supplement rates
Full page colour £3,500

agency commission 10%

4
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Full cover wrap

Trim area H297mm x W420mm 

Type area  H285mm x W405mm

avoid putting text in the horizontal centre area

as this is where the spine will be. 

allow 16mm (8mm each way of centre)

add 5mm bleed all way round

Three quarter cover wrap

Trim area H245mm x W420mm 

Type area  H230mm x W405mm

avoid putting text in the horizontal centre area

as this is where the spine will be. 

allow 16mm (8mm each way of centre)

add 5mm bleed all way round

Double page spread

Trim area H297mm x W420mm 

Type area  H285mm x W400mm

avoid text in the centre of the type area. 

Up to 16mm of the centre will disappear into

spine due to stitching and creepage

add 5mm bleed all way round

Full page including outside back cover

Trim area H297mm x W210mm 

Type area  H285mm x W195mm  

add 5mm bleed all way round

Half page landscape on editorial

Trim area N/a  

Ad size H140mm by W193mm

Half page vertical for editorial

Trim area N/a

Ad size  H253mm by W93mm

Half page vertical mono ad for page 71

Trim area N/a  

Ad size H273mm x W93mm

Half page

Trim area N/a  

Ad size H142mm x W193mm

Quarter page

Trim area N/a  

Ad size H120mm x W92mm

Bookend 
Trim area N/a  
Ad size H252mm x W61mm

Standard strip ad
Trim area N/a  
Ad size H30mm x W193mm

Residential mortgage pages strip ad
Trim area N/a  
Ad size H30mm x W196mm

Third of page portrait ad as per equity
release pages
Trim area N/a  
Ad size H83mm x W193mm

Product specification

all artwork as high resolution pdF, epS or TiFF

5
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Circulation breakdown
moneyfacts has an average monthly readership of 31,500. 

(Source moneyfacts reader survey September 2010)

Subscriber profile
iFa 67%

mortgage broker 5%

accountants/Solicitors 8%

Banks & building societies 7%

Other* 13%

(* Other made up of estate agents, insurance, credit unions, retail & services, marketing & pR and private investors)

Our readers include... 

Facts about our
subscribers

• 95% of moneyfacts

circulation is paid and

controlled

• 48% of readers advise 

directly on mortgages

• 70% of readers belong to

a professional organisation

• 67% write/advise on iSas

• 69% write/advise on 

critical illness

• 71% write/advise on 

life/term assurance

• 66% write/advise on 

income protection

• 65% write/advise on 

personal pensions

“ I have been a Moneyfacts subscriber in my IFA/accountancy

practice for many years. It’s a terrific and trusted reference for

me and my clients.”  Terry H ievers, managing director, The capitax Group

13%

7%

8%

5%

67%
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Forward Features 2011

January 2011 - published 05/01/11 Advertising - 21/12/10

Mortgages: a look at the future for the much reduced but still important buy-to-let sector

February 2011 - published 31/01/11       Advertising - 24/01/11

Savings: Review of the most consistent performers in the savings sector over the past quarter 

Retail Distribution Review: an updated view on the possible effects of the review on the market

March 2011 - published 28/02/11           Advertising - 21/02/11

Overseas mortgages: Why buying abroad can still prove profitable 

Product choice: The continuing rise of supermarket banking

April 2011 - published 04/04/11              Advertising - 28/03/11

Survey: ISAs: Who will come out on top?

May 2011 - published 03/05/11                Advertising - 21/04/11

Diversification: identifying any untapped areas that brokers can 

consider for increasing revenues

June 2011 - published 06/06/11              Advertising - 27/05/11

Treating customers fairly: discussing the latest TcF initiatives

Survey: child trust funds: comparing the cash and equity options and where the value lies

July 2011 - published 04/07/11            Advertising - 27/06/11

Debt management: Helping your client make the right choices

Survey: Buy-to-let: Looking for signs of improvement in choice

“ Moneyfacts provides the in-depth information
missing from sourcing systems and freebie mags.”

7
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Forward Features 2011

August 2011 - published 01/08/11 Advertising - 25/07/11

Financial difficulties: Helping your client before it is too late

Mortgage protection: Our latest look at the wide range of mortgage protection products on offer 

September 2011 - published 05/09/11 Advertising - 26/08/11

Retail Distribution Review: Update on the latest changes

Commercial mortgages: current state of the market and opportunities to become more involved

October 2011 - published 03/10/11   Advertising - 26/09/11

Mortgages: We highlight the latest trends in choice and availability

Survey: Loans: We reveal the results of our latest look at this sector

November 2011 - published 31/10/11    Advertising - 24/10/11

Savings: Review of the most consistent performers in the savings 

sector over the past quarter 

Survey: Bridging finance: We reveal the results of our latest look at this sector

December 2011 - published 05/12/11    Advertising - 28/11/11

Retail Distribution Review: Latest opinion from the industry as implementation moves ever closer 

The year in focus: The key events for the intermediary sector


